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B.D. has over 25 years of experience in the financial services industry, building 
businesses in both the United States and the United Kingdom. He is often called upon 
to talk about his time developing a client base through door knocking, the differences in 
investment culture between the two countries, financial developments and trends.   
He is also extremely interested in corporate structures, not only within the financial 
services industry but throughout the wider business community and the measurable 
processes for business growth and sustainability.  

Maximise the only 3 things potential buyers will look for, current profitability, growth 
and sustainability of profits 
Perfect the six levers of your business and you will benefit now making work fun, 
profitable and time effective whilst increasing its future value 
Learn quick tips to take your business from ‘faking it’, to the make it and take it 
stage  

We can value our business today, but what will it be worth in the future? This is 
Enterprise Value. If you were selling your house or car you would ensure it was sale- 
ready, guaranteeing you get the best possible price. Wouldn’t it be amazing if you did 
the same for your business? 

Enterprise Value – Grow, Sell and Retire. Building Value into 

Your Business 
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True Gravity will teach you how to approach the right people at networking events 
and start a conversation  
Techniques on how to avoid the time-wasters, harness your focus and spend time 
with people who will benefit you  
Win back time to spend with the people you want who encourage your success and 
push you to the next level  

Stop wasting your time! Create a powerful business solar System by building your 
perfect power team. Surround yourself with high achievers who propel your success 
whilst removing the negative influences and black holes that hold you back. Harness 
your time, energy and focus – the Holy Trinity of the business world. You will be able 
to establish a work/life balance that works for you. This insightful presentation is 
based on the tried and tested concepts found in the book by B.D. Dalton, True 
Gravity: The Practice of Creating Stellar Business.  

True Gravity – Network the Right way. Networking for People 

who don’t like it   
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 Receive the proven tools, phrases and questions that will help you build solid client 
relationships, ensuring they stay with you for life, understanding the value we offer to 
the relationship  
Win bigger accounts and better clients. Work smarter in your business, and business 
will work for you 
 Discover the tricks that will help you gain better understanding of your clients, this will 
allow them to understand you and your true value 

 If you have read True Gravity, you will be familiar with the 3G Adviser concept. Bring 
the book to life and become a 3G advisor with these applicable tools. To keep clients 
for life, who understand our value, you need to be three things to them, their Guide, 
their Guru, and their Gladiator. This is something that lies within us all. B.D. gives you 
the tools to unleash the power! Transition from selling to your clients, to sitting 
alongside them, saying the right things and taking the right actions, guiding them on 
their journey to success, helping them achieve their goals as you achieve yours. 

Become a 3G Advisor – Keep Clients for Life and win Over 

Prospects 
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The Bart Dalton Consulting team will share the powerful insight you need that will 
outline a game plan for you during this workshop 
Receive all the workable information and tools you need that will offer valuable 
perspective on all the ins and outs of business, ensuring you are able to implement 
positive changes for improvement 
Learn the common mistakes many business owners make before you make them 
yourself  

 You need a game plan. Your business is one of your most valuable assets, it should 
be protected against any future obstacles. What if we’re hit by another recession? You 
decide you need to take more vacations? Maybe you’re ready for new business 
ventures as the industry changes. This highly effective workshop powered by Barclays 
and supported by Continuum Corporate Lawyers, will help you prepare your business 
for the future now, creating sustainable increase in value. 

Built to Sell – Formulate a Plan that will Build Your Business 

Value  


